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Business Pulse Survey:

  What will be the ultimate legacy of Bill Gates? 

Trade and Transport

Andrews wins NASA space station contract

Puget Sound Business Journal (Seattle) - July 26, 2002

by Steve Wilhelm
A small Seattle aerospace company, Andrews Space & Technology Inc., is one of four companies chosen by NASA to develop a new design for an unmanned space shuttle replacement. 

Andrews, with just 10 employees, this week won a 12-month, $2.9 million contract to develop a space station resupply system. The design will include ground processing, the launch vehicle, an orbital transfer vehicle, a system for unloading the vehicle in space and a system for returning it from orbit, said Chris Hoeft, project manager. 

The vehicle is to ferry up to 7,500 pounds of freight to the space station, five times a year. The need for such a vessel has become more pressing with the space shuttle fleet now grounded because of cracked hydrogen fuel lines. 

Other winners include Lockheed Martin Corp., in Bethesda, Md.; and Boeing's new Integrated Defense Systems, based in St. Louis. 

Hoeft said NASA will select one or two of the designs after the four groups have completed their work. The winners will then further refine their engineering. 

Andrews already is designing a reusable space vehicle under a subcontract with Northrop Grumman Corp. 

Local stoves are hot 

Travis Industries Inc. is experiencing a 5 percent boost in orders for wood stoves and fireplaces since the Kirkland company won eight out of 16 categories at the April Hearth, Patio & Barbecue Expo in Anaheim, Calif. 

"It's had a ripple effect," said Kurt Rumens, Travis president and general manager, who is hiring 100 new workers over the next months for the fall season. The company now employs 400. 

The company will start to ramp up to 6,000 stoves a month in August, and will maintain that level until February. Annual revenue is $70 million to $75 million. 

Most of the company's growth is from taking market share from competitors, because there's no real growth in the market, Rumens said. 

"We're just getting more people selecting our brand," he said. 

Part of the company's draw has been new models such as its Ring of Fire, a stove that includes a built-in waterfall. Travis has hired a furniture designer to improve its products' aesthetics. The company makes wood, pellet and gas stoves, and fireplaces and fireplace inserts. 

Rumens expects record production this year, the first year the company entered the 2-year-old competition at the Anaheim show. 

Chopper power 

Directors of a small Everett aerospace company, Boundary Layer Research Inc., expect to win a $6.5 million contract this fall to install performance-enhancing equipment on a 314 military helicopters. 

The "tail boom strakes" are a specialty of the company, and will help a Huey helicopter fly 6,000 feet higher or carry 800 additional pounds, said Bob Desroche, Boundary president and CEO. 

The contract, which Desroche expects to receive in the next federal fiscal year starting Oct. 1, is similar to other contracts the company is fulfilling. For instance the company just received a contract to refit eight helicopters for the Royal Jordanian Air Force, and Desroche expects to receive a contract to upgrade 20 more. 

The five-person company is growing swiftly, and Desroche expects revenue to climb to $10 million this year, from last year's $2 million. The company contracts out most of the work, and then completes the final assembly in its Everett plant. 

"It's starting to take off," he said. "The increase in defense spending is a big plus for us." 

The strakes work on single-rotor helicopters by changing the aerodynamics of the tail boom so the downwash from the main rotors doesn't fight against the tail rotor. The result is increased efficiency. 

The company is now working on a design to upgrade 4,000 Blackhawk helicopters, a machine used in several branches of the armed forces. That design has not yet been certified. 

Rebound seen at Avure 

After six months of slowed capital investment in the wake of the Sept. 11 terrorist attacks, Avure Technologies Inc. is experiencing a rebound in orders. 

The Kent company just received a $2 million order for its "fresher under pressure" equipment from Cavalo Growers Inc., a major grower and processor of avocados. 

"This is meaningful because Cavalo is the largest marketer of avocado-based products," said Pat Adams, president and CEO of Avure. "One marketer has had such success with pressure-treated avocados, it's opened up an entire new market region." 

In fiscal 2002 ended in April, Avure generated $11 million in revenue, down by $3 million from the year before. Adams attributed the downturn to Sept. 11, but now he's seeing "very good" interest. 

"Retail grocery stores and chains are coming to us, and looking for more pressure-treated products," he said. 

Avure is a wholly owned subsidiary of Kent-based Flow International Corp., which makes high-pressure waterjet cutting equipment. Avure uses the same pumps to achieve the high pressures that it uses to kill pathogens in foods. 

Reach Steve Wilhelm at 206-447-8505 ext. 113 or swilhelm@bizjournals.com.
